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Forward-Looking Statements

This Annual Report on Form 10-K, or Annual Report, contains forward-looking statements within the meaning of Section 21E of the Securities Exchange 
Act of 1934, as amended, or the Exchange Act, and section 27A of the Securities Act of 1933, as amended, or the Securities Act. All statements contained in 
this Annual Report other than statements of historical fact, including statements regarding our future results of operations and financial position, the use and 
adequacy of our existing cash to achieve our business goals, business strategy, market size for our product candidates, potential future milestone and royalty 
payments, potential growth opportunities, nonclinical and clinical development activities, efficacy and safety profile of our product candidates, our ability to 
maintain and recognize the benefits of certain designations received by product candidates, the timing and results of nonclinical studies and clinical trials, 
collaboration with third parties, the impact of health pandemics, tariffs, geopolitical conflicts, changes in interest rates, inflation, potential uncertainty with 
respect to the debt ceiling and government shutdowns, on our operations, and the receipt and timing of potential regulatory designations, approvals and 
commercialization of product candidates, are forward-looking statements. The words “believe,” “may,” “will,” “potentially,” “estimate,” “continue,” “anticipate,” 
“predict,” “target,” “intend,” “could,” “would,” “should,” “project,” “plan,” “expect,” and similar expressions that convey uncertainty of future events or outcomes 
are intended to identify forward-looking statements, although not all forward-looking statements contain these identifying words.

These forward-looking statements are subject to a number of risks, uncertainties and assumptions, including those described in Item 1A, “Risk Factors” 
and elsewhere in this Annual Report. Moreover, we operate in a very competitive and rapidly changing environment, and new risks emerge from time to time. It 
is not possible for our management to predict all risks, nor can we assess the impact of all factors on our business or the extent to which any factor, or 
combination of factors, may cause actual results to differ materially from those contained in any forward-looking statements we may make. In light of these 
risks, uncertainties, and assumptions, the forward-looking events and circumstances discussed in this Annual Report may not occur and actual results could 
differ materially and adversely from those anticipated or implied in the forward-looking statements.

You should not rely upon forward-looking statements as predictions of future events. Although we believe that the expectations reflected in the forward-
looking statements are reasonable, we cannot guarantee that the future results, levels of activity, performance or events and circumstances reflected in the 
forward-looking statements will be achieved or occur. We undertake no obligation to update publicly any forward-looking statements for any reason after the 
date of this report to conform these statements to actual results or to changes in our expectations, except as required by law. You should read this Annual 
Report with the understanding that our actual future results, levels of activity, performance and events and circumstances may be materially different from what 
we expect.

Except where the context otherwise requires, in this Annual Report on Form 10-K, “we,” “us,” “our” and the “Company” refer to Sutro Biopharma, Inc.

Trademarks

This Annual Report on Form 10-K includes trademarks, service marks and trade names owned by us or other companies. All trademarks, service marks 
and trade names included in this Annual Report on Form 10-K are the property of their respective owners. We do not intend our use or display of other 
companies’ trade names, trademarks or service marks to imply a relationship with, or endorsement or sponsorship of us by, these other companies.
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Summary of Risk Factors

Our business is subject to a number of risks and uncertainties, including those highlighted in the section titled “Risk Factors” in this Annual Report on 
Form 10-K. Some of these risks include:

• We have a history of significant losses and may never achieve or maintain profitability.

• We will need substantial additional funds to advance development of our product candidates and failure to obtain sufficient funding may force us 
to delay, limit or terminate our product development programs, commercialization efforts or other operations. We may have difficulties accessing 
the required additional capital on reasonable, or even any, terms to continue our product and platform development or other operations and have 
made and may have to make again in the future difficult prioritization decisions regarding development and potential partnering of our clinical and 
preclinical product candidates.

• Our product candidates are in development and may fail, be impacted by competitive products or suffer delays that materially and adversely 
affect their commercial viability.

• Our business is dependent on the success of our product candidates, including STRO-004, STRO-006, and STRO-227 which are generated from 
our proprietary XpressCF® and XpressCF+® platforms. 

• If we do not achieve our development goals in the timeframes we anticipate and project, the commercialization of our products may be delayed 
and, as a result, our stock price may decline.

• Our approach to the discovery and development of our therapeutic treatments is based on novel technologies that are unproven and may not 
result in marketable products.

• We depend on our information technology systems, and any failure or serious disruptions of these systems, or those of our contract research 
organizations, or CROs, contract development and manufacturing organizations, or CDMOs, third-party vendors, or other contractors or 
consultants we may utilize, could adversely affect our business. Security breaches, cyber-attacks, loss of data, and other disruptions could 
compromise sensitive information related to our business or other personal information or prevent us from accessing critical information and 
expose us to liability, which could adversely affect our business, reputation, results of operations, financial condition and prospects.

• Our failure to comply with privacy and data protection laws or to adequately secure the personal information we hold could result in significant 
liability or reputational harm and, in turn, a material adverse effect on our client base, member base and revenue.

• If our collaborations with third parties to develop and commercialize certain product candidates are not successful, or we are not able to secure 
additional such collaborations, we may not be able to capitalize on the market potential of our XpressCF® and XpressCF+® platforms and the 
product candidates.

• Our CDMO partners’ inability to manufacture sufficient quantities of our product candidates or such materials, or the loss of our third-party 
suppliers, or our or their failure to comply with applicable regulatory requirements or to supply sufficient quantities at acceptable quality levels or 
prices, or at all, would materially and adversely affect our business.

• We face competition from entities that have developed or may develop product candidates for cancer, including companies developing novel 
treatments and technology platforms. If these companies develop technologies or product candidates more rapidly than we do or their 
technologies are more effective, our ability to develop and successfully commercialize product candidates may be adversely affected.

• If we are not able to obtain and enforce intellectual property, including patent and trade secret, protection for our technologies or product 
candidates, development and commercialization of our product candidates may be adversely affected.

• Our collaborators may fail to abide by the terms of the agreements with us, which would require us to seek to enforce our agreements in 
accordance with the dispute resolution procedures set forth therein. These procedures may require us to engage in litigation or arbitration to 
enforce our rights, which can 
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be expensive, time-consuming, and distracting to our management and Board of Directors and that may ultimately end up being unsuccessful.

• If we fail to maintain compliance with Nasdaq’s minimum listing requirements, our common stock will be subject to delisting. Our ability to publicly 
or privately sell equity securities and the liquidity of our common stock could be adversely affected if our common stock is delisted.

• If we are unable to develop, obtain regulatory approval for or commercialize our product candidates, or experience significant delays in doing so, 
our business will be materially harmed. Changes in regulatory policy may render our strategies for obtaining regulatory approval less effective or 
completely ineffective, preventing us from obtaining regulatory approval for our product candidates on time or at all.
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cell-free protein synthesis technology that has resulted in multiple product candidates in clinical development. We believe key advantages of our cell-free 
protein synthesis platform over conventional biologic drug discovery and development include: 

• ability to rapidly produce a wide variety of protein structures in-house; 

• ability to incorporate multiple, different non-natural amino acids in a single protein; 

• faster cycle time, with the ability to generate protein in less than 24 hours compared to conventional 30-40 days; 

• efficient drug discovery and early pharmacology and safety assessment; and 

• rapid and predictable scalability. 

We plan to leverage these capabilities to accelerate the discovery and development of potential first-in-class and best-in-class molecules. 

The benefits of our XpressCF® and XpressCF+® platforms have resulted in multiple research and/or development collaborations with leaders in the field of 
oncology, including Ipsen, Astellas, Merck, BMS and EMD Serono. In 2024, we entered into an Exclusive License Agreement with Ipsen granting Ipsen 
worldwide rights to develop and commercialize STRO-003. This License Agreement was terminated in 2025. In 2022, we entered into a License and 
Collaboration Agreement with Astellas for the development of iADCs for up to three biological targets. In 2024, Astellas notified us that it would not be 
nominating a third target program. The first iADC in the Astellas collaboration entered clinical development in the first quarter of 2026; preclinical development 
of the iADC directed to the second of two targets remains ongoing. 

Our research collaborations with Merck, BMS, and EMD Serono all resulted in development candidate molecules that entered clinical development. As 
part of our partners’ strategic portfolio review processes, each elected to terminate further clinical development of the candidate molecules following Phase 1 
clinical studies. Through December 31, 2025, we have received an aggregate of approximately $1.016 billion in payments from all of our collaborations, which 
includes approximately $79 million in investments in our stock. We intend to selectively enter into additional collaborations with partners who are seeking 
efficient and effective drug discovery, preclinical development and manufacturing capabilities for the creation of novel therapeutics.

From 2018 through February 2025, we had been developing luveltamab tazevibulin, or STRO-002 or luvelta. In March 2025, we conducted a strategic 
review of our product portfolio. Following this review, we made the strategic decision to deprioritize additional investment into luvelta development, and 
development has since been terminated.  

In December 2021, we entered into the Tasly License Agreement, as amended in April 2022, to develop and commercialize luvelta in the Greater China 
territory. 

Beyond these programs and collaborations, we are developing a broader pipeline of next-generation protein therapeutics using our XpressCF® and 
XpressCF+® platforms. Our protein engineering and chemistry efforts are focused on maximizing therapeutic indices, and our technology allows us to rapidly 
test our therapeutic hypothesis in significantly more product candidates than conventional protein synthesis allows, with the goal of identifying the best molecule 
to advance to the clinic. We are also actively pursuing the discovery and development of other novel ADCs and next-generation ADC modalities, including 
iADCs, bispecific ADCs, and dpADCs. 

Our Strategy 

Our goal is to use our proprietary XpressCF® platform to create product candidates primarily against clinically validated targets. Key elements of our 
strategy are to: 

• Advance STRO-004 through clinical development. We initiated clinical development of STRO-004 in the fourth quarter of 2025. We intend to 
develop STRO-004 for the treatment of solid tumors, potentially including cervical cancer, head and neck cancer, non-small cell lung cancer, bladder 
cancer, colorectal 
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We also face substantial competition from biotechnology and biopharmaceutical companies developing products with TF-targeted therapies. The most 
advanced clinically active agent targeting TF to date has been TIVDAK® (tisotumab vedotin-tftv; TF-011-MMAE), an ADC currently approved for recurrent or 
metastatic cervical cancer that is composed of a TF-binding antibody linked to the tubulin-disrupting antimitotic agent, MMAE, via a cleavable linker. Other 
pharmaceutical companies are developing TF-targeted ADCs for the treatment of a broad range of advanced or metastatic cancers, including the indications we 
may select for STRO-004 development. As discussed above, our STRO-006 and STRO-227 programs also face substantial competition, with multiple ITGB6-
targeting and PTK7-targeting ADCs in clinical development for the treatment of a broad range of advanced or metastatic cancers, including the indications we 
may select for STRO-227 and/or STRO-006 development.

In addition, we face increasing competition from Chinese biotechnology and pharmaceutical companies, including Chinese state-owned or state-backed 
enterprises. China has become one of the world's leading developers of new drugs, and Chinese companies benefit from a regulatory regime that enables 
rapid, low-cost clinical trials that facilitate innovation. Furthermore, we compete with other large pharmaceutical companies, many of which have invested 
significantly in development in China, in acquiring or licensing Chinese product candidates, or in developing product candidates in China.

Many of our competitors, either alone or with strategic partners, have substantially greater financial, technical, manufacturing, marketing, sales, supply 
and human resources or experience than we have. Accordingly, our competitors may be more successful than us in obtaining approval for treatments and 
achieving widespread market acceptance, rendering our treatments obsolete or non-competitive. Accelerated merger and acquisition activity in the 
biotechnology and biopharmaceutical industries may result in even more resources being concentrated among a smaller number of our competitors. These 
companies also compete with us in recruiting and retaining qualified scientific and management personnel, establishing clinical trial sites and patient registration 
for clinical trials, and acquiring technologies complementary to, or necessary for, our programs. Smaller or early-stage companies may also prove to be 
significant competitors, particularly through collaborative arrangements with large and established companies. Our commercial opportunity could be 
substantially limited in the event that our competitors develop and commercialize products that are more effective, safer, less toxic, more convenient or less 
expensive than our comparable products. In geographies that are critical to our commercial success, competitors may also obtain regulatory approvals before 
us, resulting in our competitors building a strong market position in advance of the entry of our products. We believe the factors determining the success of our 
programs will be the efficacy, safety and convenience of our product candidates. 

Intellectual Property 

We strive to protect and enhance the proprietary technology, inventions, and improvements that are commercially important to our business, including 
seeking, maintaining, and defending patent rights, whether developed internally or licensed from third parties. Our policy is to seek to protect our proprietary 
position by, among other methods, pursuing and obtaining patent protection in the United States and in jurisdictions outside of the United States related to our 
proprietary technology, inventions, improvements, platforms, and product candidates that are important to the development and implementation of our 
business. Our patent portfolio is intended to cover, but is not limited to, our technology platforms, our product candidates, and components thereof, their 
methods of use and processes for their manufacture, our proprietary reagents and assays, and any other inventions that are commercially important to our 
business. We also rely on trade secret protection of our confidential information and know-how relating to our proprietary technology, platforms, and product 
candidates, continuing innovation, as well as trademark protection and in-licensing opportunities to develop, strengthen, and maintain our proprietary position in 
our XpressCF® platform, XpressCF+® platform, and product candidates. We expect to rely on data exclusivity, market exclusivity, patent term adjustment and 
patent term extensions when available. Our commercial success may depend in part on our ability to obtain and maintain patent and other proprietary 
protection for our technology, inventions, and improvements; to preserve the confidentiality of our trade secrets; to maintain our licenses to use intellectual 
property owned or controlled by third parties; to defend and enforce our proprietary rights, including our patents; to defend against and challenge the assertion 
by third parties of their purported intellectual property rights; and to operate without the unauthorized infringement on the valid and enforceable patents and 
other proprietary rights of third parties. 

We believe that we have a strong global intellectual property position and substantial know-how and trade secrets relating to our XpressCF® platform, 
XpressCF+® platform, and product candidates. Our patent portfolio as of December 31, 2025, contained 38 U.S. issued patents and 252 patents issued in ex-
U.S. jurisdictions, including Europe, China, Japan, Australia and Singapore, and 46 U.S. pending applications, as well as 119 patent 
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We continually assess and refine our intellectual property strategy as we develop new platform technologies and product candidates. To that end, we are 
prepared to file additional patent applications if our intellectual property strategy requires such filings, or where we seek to adapt to competition or seize 
business opportunities. Further, we are prepared to file patent applications, as we consider appropriate under the circumstances relating to the new 
technologies that we develop. In addition to filing and prosecuting patent applications in the United States, we often file counterpart patent applications in the 
European Union and in additional countries where we believe such foreign filing is likely to be beneficial, including but not limited to any or all of Australia, 
Brazil, Canada, China, Hong Kong, India, Israel, Japan, Mexico, New Zealand, Singapore, South Africa, South Korea, and Taiwan. 

The term of individual patents depends upon the laws of the countries in which they are obtained. In most countries in which we file, the patent term is 20 
years from the earliest date of filing of a non-provisional patent application. However, the term of United States patents may be extended for delays incurred 
due to compliance with the FDA requirements or by delays encountered during prosecution that are caused by the United States Patent and Trademark Office, 
or the USPTO. For example, the Hatch-Waxman Act permits a patent term extension for FDA-approved drugs of up to five years beyond the expiration of the 
patent. The length of the patent term extension is related to the length of time the drug is under development and regulatory review. Patent extension cannot 
extend the remaining term of a patent beyond a total of 14 years from the date of product approval, and only one patent applicable to an approved drug may be 
extended. Similar provisions are available in Europe and other jurisdictions to extend the term of a patent that covers an approved drug. In the future, if and 
when our biopharmaceutical product candidates receive FDA approval, we expect to apply for patent term extensions on patents covering those product 
candidates. We intend to seek patent term extensions to any of our issued patents in any jurisdiction where these are available; however, there is no guarantee 
that the applicable authorities, including the USPTO and FDA, will agree with our assessment of whether such extensions should be granted, and even if 
granted, the length of such extensions. Our currently issued patents will likely expire on dates ranging from 2033 to 2040, unless we receive patent term 
extension or patent term adjustment, or both. If patents are issued on our pending patent applications, the resulting patents are projected to expire on dates 
ranging from 2033 to 2045, unless we receive patent term extension or patent term adjustment, or both. However, the actual protection afforded by a patent 
varies on a product-by-product basis, from country-to-country, and depends upon many factors, including the type of patent, the scope of its coverage, the 
availability of regulatory-related extensions, the availability of legal remedies in a particular country and the validity and enforceability of the patent. 

The patent positions of companies like ours are generally uncertain and involve complex legal and factual questions. No consistent policy regarding the 
scope of claims allowable in patents in the field of immunotherapy has emerged in the United States. The patent situation outside of the United States is even 
more uncertain. Changes in the patent laws and rules, either by legislation, judicial decisions, or regulatory interpretation in the United States and other 
countries may diminish our ability to protect our inventions and enforce our intellectual property rights, and more generally could affect the value of our 
intellectual property. In particular, our ability to stop third parties from making, using, selling, offering to sell, or importing any of our patented inventions, either 
directly or indirectly, will depend in part on our success in obtaining, defending, and enforcing patent claims that cover our technology, inventions, and 
improvements. With respect to both licensed and company-owned intellectual property, we cannot be sure that patents will be granted with respect to any of our 
pending patent applications or with respect to any patent applications filed by us in the future, nor can we be sure that any of our existing patents or any patents 
that may be granted to us in the future will be commercially useful in protecting our platforms and product candidates and the methods used to manufacture 
those platforms and product candidates. Moreover, even our issued patents do not guarantee us the right to practice our technology in relation to the 
commercialization of our platform’s product candidates. However, the area of patent and other intellectual property rights in biotechnology is an evolving one 
with many risks and uncertainties, and third parties may have blocking patents that could be used to prevent us from commercializing our patented XpressCF® 
platform, XpressCF+® platform, and product candidates and practicing our proprietary technology. Our issued patents and those that may issue in the future 
may be challenged, invalidated, or circumvented, which could limit our ability to stop competitors from marketing related platforms or product candidates or limit 
the length of the term of patent protection that we may have for our XpressCF® platform, XpressCF+® platform, and product candidates. In addition, the rights 
granted under any issued patents may not provide us with protection or competitive advantages against competitors with similar technology. Furthermore, our 
competitors may independently develop similar technologies. For these reasons, we may have competition for our XpressCF® platform, XpressCF+® platform, 
and product candidates. Moreover, because of the extensive time required for 
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development, testing and regulatory review of a potential product, it is possible that, before any particular product candidate can be commercialized, any related 
patent may expire or remain in force for only a short period following commercialization, thereby reducing any advantage of the patent. For this and more 
comprehensive risks related to our proprietary technology, inventions, improvements, platforms, and product candidates, please see the section entitled “Risk 
Factors—Risks Related to Intellectual Property.” 

In addition to patent protection, we also rely on trademark registration, trade secrets, know how, other proprietary information and continuing technological 
innovation to develop and maintain our competitive position. We seek to protect and maintain the confidentiality of proprietary information to protect aspects of 
our business that are not amenable to, or that we do not consider appropriate for, patent protection. Although we take steps to protect our confidential and 
proprietary information as trade secrets, including through contractual means with our employees, consultants, partners, and contractors, third parties may 
independently develop substantially equivalent proprietary information and techniques or otherwise gain access to our trade secrets or disclose our technology. 
Thus, we may not be able to meaningfully protect our trade secrets. It is our policy to require our employees, consultants, outside scientific collaborators, 
sponsored researchers and other advisors to execute confidentiality agreements upon the commencement of employment or consulting relationships with us. 
These agreements provide that all confidential information concerning our business or financial affairs developed or made known to the individual during the 
course of the individual’s relationship with us is to be kept confidential and not disclosed to third parties except in specific circumstances. In the case of 
employees, the agreements provide that all inventions conceived by the individual, and which are related to our current or planned business or research and 
development or made during normal working hours, on our premises or using our equipment or proprietary information, are our exclusive property. In many 
cases our confidentiality and other agreements with consultants, outside scientific collaborators, sponsored researchers and other advisors require them to 
assign or grant us licenses to inventions they invent as a result of the work or services they render under such agreements or grant us an option to negotiate a 
license to use such inventions. 

Information Security

We seek to preserve the integrity and confidentiality of our proprietary technology and processes by maintaining physical security of our premises and 
physical and electronic security of our information technology systems. Our Infosec Governance Committee, comprising senior executives and facilities and 
information technology employees, and under the supervision of our Audit Committee of our Board of Directors, is responsible for designing, implementing, 
monitoring and improving the security of our confidential and/or proprietary information. We conduct regular audits of our information security systems, including 
our on-site and cloud-based information systems and strive to continuously improve the robustness of our security and information recovery systems in the 
event of, for example, a cyberattack or natural disaster that compromises our data integrity. As part of our security framework, we review publicly available 
cybersecurity assessments of our third-party partners and vendors to evaluate potential risks. In addition, we conduct regular training and testing of our 
employees to identify, and report cyberattacks, including phishing and other forms of social engineering. We also maintain a limited insurance policy against 
cyberattacks that may provide a measure of compensation in the event that we are harmed by an information security attack. Although we have confidence in 
these individuals, organizations, and systems, our security measures have been breached in the past and may again be breached in the future, and we may not 
have adequate remedies for any breach. To the extent that our employees, contractors, consultants, collaborators, and advisors use intellectual property owned 
by others in their work for us, disputes may arise as to the rights in related or resulting know-how and inventions. 

Government Regulation 

Government authorities in the United States, at the federal, state and local level, and in other countries and jurisdictions extensively regulate, among other 
things, the research, development, testing, manufacture, quality control, approval, packaging, storage, recordkeeping, labeling, advertising, promotion, 
distribution, marketing, post-approval monitoring and reporting, and import and export of pharmaceutical products. The processes for obtaining regulatory 
approvals in the United States and in foreign countries and jurisdictions, along with subsequent compliance with applicable statutes and regulations and other 
regulatory authorities, require the expenditure of substantial time and financial resources. 
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may also be sufficient, though it is less common, when the trial is a large multicenter trial demonstrating internal consistency and a statistically very persuasive 
finding of a clinically meaningful effect on mortality, irreversible morbidity or prevention of a disease with a potentially serious outcome and confirmation of the 
result in a second trial would be practically or ethically impossible. 

The manufacturer of an investigational drug in a Phase 2 or 3 clinical trial for a serious or life-threatening disease is required to make available, such as by 
posting on its website, its policy on evaluating and responding to requests for expanded access. 

After completion of the required clinical testing, a BLA is prepared and submitted to the FDA. FDA approval of the BLA is required before marketing of the 
product may begin in the United States. The BLA must include the results of all preclinical, clinical, and other testing and a compilation of data relating to the 
product’s pharmacology, chemistry, manufacture, and controls. The cost of preparing and submitting a BLA is substantial. The submission of most BLAs is 
additionally subject to a substantial application user fee, currently exceeding $4,682,000 for Fiscal Year 2026 for applications requiring clinical data. The 
applicant under an approved BLA is also subject to an annual program fee, currently exceeding $442,000 per prescription drug product for Fiscal Year 2026. 
These fees are typically increased annually. The FDA has 60 days from its receipt of a BLA to determine whether the application will be filed based on the 
agency’s threshold determination that it is sufficiently complete to permit substantive review. The FDA may refuse to file any BLA that it deems incomplete or 
not properly reviewable at the time of submission and may request additional information. In that event, the BLA must be resubmitted with the additional 
information. The resubmitted application also is subject to review before the FDA files it. Once the submission is filed, the FDA begins an in-depth review. The 
FDA has agreed to certain performance goals in the review of BLAs. Most such applications for standard review biologic products are reviewed within 10 
months of the date the FDA files the BLA; most applications for priority review biologics are reviewed within six months of the date the FDA files the BLA. 
Priority review can be applied to a biologic that the FDA determines has the potential to treat a serious or life-threatening condition and, if approved, would be a 
significant improvement in safety or effectiveness compared to available therapies. The review process for both standard and priority review may be extended 
by the FDA for three additional months to consider information deemed by the FDA to be a major amendment to the BLA. 

The FDA may also refer applications for novel biologic products, or biologic products that present difficult questions of safety or efficacy, to an advisory 
committee—typically a panel that includes clinicians and other experts—for review, evaluation, and a recommendation as to whether the application should be 
approved. The FDA is not bound by the recommendation of an advisory committee, but it generally follows such recommendations. Before approving a BLA, 
the FDA will typically inspect one or more clinical sites to assure compliance with GCP. Additionally, the FDA will inspect the facility or the facilities at which the 
biologic product is manufactured. The FDA will not approve the product unless compliance with current Good Manufacturing Practices, or cGMPs, is 
satisfactory and the BLA contains data that provide substantial evidence that the biologic is safe, pure, potent and effective in the indication studied. 

After the FDA evaluates the BLA and the manufacturing facilities, it issues either an approval letter or a complete response letter. A complete response 
letter generally outlines the deficiencies in the submission and may require substantial additional testing, or information, in order for the FDA to reconsider the 
application. If, or when, those deficiencies have been addressed to the FDA’s satisfaction in a resubmission of the BLA, the FDA will issue an approval letter. 
The FDA has committed to reviewing such resubmissions in two or six months depending on the type of information included. An approval letter authorizes 
commercial marketing of the biologic with specific prescribing information for specific indications. As a condition of BLA approval, the FDA may require a risk 
evaluation and mitigation strategy, or REMS, to help ensure that the benefits of the biologic outweigh the potential risks. REMS can include medication guides, 
communication plans for healthcare professionals, and elements to assure safe use, or ETASU. ETASU can include, but are not limited to, special training or 
certification for prescribing or dispensing, dispensing only under certain circumstances, special monitoring, and the use of patient registries. The requirement for 
a REMS can materially affect the potential market and profitability of the product. Moreover, product approval may require substantial post-approval testing and 
surveillance to monitor the product’s safety or efficacy. 

Once granted, product approvals may be withdrawn if compliance with regulatory standards is not maintained, or problems are identified following initial 
marketing. Changes to some of the conditions established in an approved application, including changes in indications, labeling, or manufacturing processes or 
facilities, require submission and FDA approval of a new BLA or BLA supplement before the change can be implemented. A BLA supplement for a new 
indication typically requires clinical data similar to that in the original application, and the FDA uses the same procedures and actions in reviewing BLA 
supplements as it does in reviewing BLAs. 
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increase data breach litigation. Virginia’s Consumer Data Protection Act, which took effect on January 1, 2023, requires businesses subject to the legislation to 
conduct data protection assessments in certain circumstances and requires opt-in consent from consumers to acquire and process their sensitive personal 
information, which includes information revealing a consumer’s physical and mental health diagnosis and genetic and biometric information that can identify a 
consumer. Colorado enacted the Colorado Privacy Act, and Connecticut enacted the Connecticut Data Privacy Act, each of which took effect on July 1, 2023, 
and Utah enacted the Consumer Privacy Act, which became effective on December 31, 2023, and each of these laws may increase the complexity, variation in 
requirements, restrictions, and potential legal risks, and could require increased compliance costs and changes in business practices and policies. Other states 
have also enacted, proposed, or are considering proposing, data privacy laws, which could further complicate compliance efforts, increase our potential liability 
and adversely affect our business.

Further, pursuant to the ACA, the Centers for Medicare & Medicaid Services, or CMS, has issued a final rule that requires manufacturers of prescription 
drugs to collect and report information on certain payments or transfers of value to physicians, physician assistants, certain types of advanced practice nurses 
and teaching hospitals, as well as investment interests held by physicians and their immediate family members. The reports must be submitted on an annual 
basis and the reported data are posted in searchable form on a public website on an annual basis. Failure to submit required information may result in civil 
monetary penalties.

In addition, several states now require prescription drug companies to report certain expenses relating to the marketing and promotion of drug products 
and to report gifts and payments to individual healthcare practitioners in these states. Other states prohibit various marketing-related activities, such as the 
provision of certain kinds of gifts or meals. Still other states require the posting of information relating to clinical studies and their outcomes. A growing number 
of states require the reporting of certain pricing information, including information pertaining to and justifying price increases and introductory prices for new 
drugs. In addition, certain states require pharmaceutical companies to implement compliance programs and/or marketing codes. Additional states and local 
jurisdictions, such as Nevada, Connecticut, the City of Chicago and the District of Columbia, require pharmaceutical sales representatives to be registered, 
licensed and/or meet continuing education requirements. Certain states and local jurisdictions also require the registration of pharmaceutical sales 
representatives. Compliance with these laws is difficult and time consuming, and companies that do not comply with these state laws face civil penalties.

Efforts to ensure that business arrangements with third parties comply with applicable healthcare laws and regulations involve substantial costs. If a drug 
company’s operations are found to be in violation of any such requirements, it may be subject to significant penalties, including civil, criminal and administrative 
penalties, damages, fines, disgorgement, imprisonment, the curtailment or restructuring of its operations, loss of eligibility to obtain approvals from the FDA, 
exclusion from participation in government contracting, healthcare reimbursement or other government programs, including Medicare and Medicaid, integrity 
oversight and reporting obligations and reputational harm. Although effective compliance programs can mitigate the risk of investigation and prosecution for 
violations of these laws, these risks cannot be entirely eliminated. Any action for an alleged or suspected violation can cause a drug company to incur 
significant legal expenses and divert management’s attention from the operation of the business, even if such action is successfully defended.

Coverage, Pricing and Reimbursement

The regulations that govern coverage, pricing and reimbursement for new pharmaceutical products vary widely from country to country. Some countries 
require approval of the sale price of a pharmaceutical product before it can be marketed. In many countries, the pricing review period begins after marketing 
approval is granted. In some foreign markets, prescription pharmaceutical pricing remains subject to continuing governmental control even after initial approval 
is granted. As a result, a pharmaceutical company can obtain regulatory approval for a product in a particular country, but then be subject to price regulations 
that delay commercial launch of that product.

A pharmaceutical company’s ability to commercialize any products successfully will also depend in part on the extent to which coverage and adequate 
reimbursement for these products and related treatments will be available from government authorities, private health insurers and other organizations. The 
process for determining whether a third-party payor will provide coverage for a product may be separate from the process for setting the price of a product or for 
establishing the reimbursement rate that such a payor will pay for the product. Even if one 
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or more products are successfully brought to the market, these products may not be considered cost-effective, and the amount reimbursed for such products 
may be insufficient to allow them to be sold on a competitive basis. Increasingly, third-party payors who reimburse patients or healthcare providers, such as 
government and private insurance plans, are requiring that pharmaceutical companies provide them with predetermined discounts from list prices and are 
seeking to reduce the prices charged or the amounts reimbursed for biopharmaceutical products. 

Moreover, one payor’s determination to provide coverage for a product does not assure that an adequate reimbursement rate will be approved, or that 
other payors will also provide coverage for the product. Further, no uniform policy for coverage and reimbursement exists in the United States. Private payors 
often rely upon Medicare coverage policy and payment limitations in setting their own reimbursement rates, but also have their own methods and approval 
processes apart from Medicare determinations. Therefore, coverage and reimbursement can differ significantly from payor to payor as well as from state to 
state. Consequently, the coverage determination process is often a time-consuming and costly process that must be played out across many jurisdictions and 
different entities. Further, a payor’s decision to provide coverage for a drug product does not imply that an adequate reimbursement rate will be approved. 

Significant delays can occur in obtaining reimbursement for newly approved pharmaceutical products, and coverage may be more limited than the 
purposes for which product is approved by the FDA or similar foreign regulatory authorities. Interim reimbursement levels, if applicable, may also be insufficient 
to cover a pharmaceutical company’s costs and may not be made permanent. Moreover, eligibility for reimbursement does not imply that any pharmaceutical 
product will be reimbursed in all cases or at a rate that covers a pharmaceutical company’s costs, including research, development, manufacture, sale and 
distribution. In addition, coverage policies and third-party reimbursement rates may change at any time.

Healthcare Reform 

Healthcare reforms that have been adopted, and that may be adopted in the future, could result in further reductions in coverage and levels of 
reimbursement for pharmaceutical products, increases in rebates payable under U.S. government rebate programs and additional downward pressure on 
pharmaceutical product prices. Several healthcare reform proposals culminated in the enactment of Inflation Reduction Act, or IRA, which among other things, 
requires the Department of Health and Human Services, or HHS, to directly negotiate the selling price of a statutorily specified number of drugs and biologics 
each year that CMS reimburses under Medicare Part B and Part D. The negotiated price may not exceed a statutory ceiling price. Only high-expenditure single-
source biologics that have been approved for at least 11 years (7 years for single-source drugs) are eligible to be selected by CMS for negotiation, with the 
negotiated price taking effect two years after the selection year. For 2026, the first year in which negotiated prices become effective, CMS selected 10 high-cost 
Medicare Part D products in 2023, negotiations began in 2024, and the negotiated maximum fair price for each product has been announced. In addition, CMS 
has selected and announced the negotiated maximum fair price for 15 additional Medicare Part D drugs, which will become effective in 2027. For 2028, CMS 
has selected an additional 15 drugs, comprised of drugs covered under Medicare Part D and, for the first time, drugs payable under Medicare Part B. For 2029 
and subsequent years, 20 Part B or Part D drugs will be selected. Currently, a drug or biological product that has an orphan drug designation for only one rare 
disease or condition will be excluded from the IRA’s price negotiation requirements, but will lose that exclusion if it receives designations for more than one rare 
disease or condition, or if it is approved for an indication that is not within that single designated rare disease or condition, unless such additional designation or 
such disqualifying approvals are withdrawn by the time CMS evaluates the drug for selection for negotiation. However, as a result of a statutory amendment 
enacted in July 2025, beginning with the 2028 negotiated price applicability year, a drug may be designated for more than one rare disease or condition and still 
be excluded from price negotiation, as long as the only approved indications are for such rare diseases or conditions. The IRA also imposes rebates on 
Medicare Part D and Part B drugs whose prices have increased at a rate greater than the rate of inflation, and in November 2024, CMS finalized regulations for 
the Medicare Part B and Part D inflation rebates. The IRA permits the Secretary of HHS to implement many of these provisions through guidance, as opposed 
to regulation, for the initial years. Manufacturers that fail to comply with the IRA may be subject to various penalties, including civil monetary penalties. These 
provisions have been and may continue to be subject to legal challenges. For example, the provisions related to the negotiation of selling prices of high-
expenditure single-source drugs and biologics have been challenged in multiple lawsuits brought by pharmaceutical manufacturers. Thus, while it is unclear 
how the IRA will be implemented, it will likely have a significant impact on the biopharmaceutical industry and the pricing of prescription drug products. 
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Recently there has been heightened governmental scrutiny over the manner in which manufacturers set prices for their marketed products, which has 
resulted in recent Executive Orders, several Congressional inquiries and proposed and enacted federal and state legislation designed to, among other things, 
bring more transparency to product pricing, review the relationship between pricing and manufacturer patient programs, and reform government program 
reimbursement methodologies for drug products. For example, on May 12, 2025, President Trump issued an Executive Order that, among other things, 
required HHS, within 30 days, to establish and communicate to drug manufacturers most-favored-nation, or MFN, price targets designed to bring drug prices for 
American patients in line with those in comparably developed nations. If significant progress towards MFN pricing is not achieved, the Executive Order requires 
HHS to propose a rulemaking to implement MFN pricing. In July 2025, President Trump sent letters to certain pharmaceutical companies demanding that these 
companies extend MFN pricing to Medicaid and newly launched drugs as well as move to direct-to-consumer models priced at MFN pricing, and soliciting 
binding commitments by September 29, 2025. Since this time, multiple drug manufacturers have announced plans to, for certain of their drugs, lower prices to 
reflect similar pricing around the world, and to sell these reduced-price drugs on a direct-to-consumer purchasing platform developed by the federal 
government; however, it is not known what results will occur to the extent the recipients of these letters do not reduce their U.S. prices.  Recently, on December 
23, 2025, CMS issued proposed regulations to establish, under the Center for Medicare and Medicaid Innovation, two mandatory MFN pricing demonstration 
models under Medicare Part B and Part D. If these rules or other MFN pricing rules are finalized, they are likely to mandate reduced prices of at least some 
drugs in the United States, if they are also sold in comparator countries. Even if a pharmaceutical company does not market drugs in such countries, it may be 
indirectly affected if its drugs compete with drugs that were reduced by MFN pricing.

At the state level, legislatures have increasingly passed legislation and implemented regulations designed to control pharmaceutical product pricing, 
including price or patient reimbursement constraints, discounts, restrictions on certain product access, and marketing cost disclosure and transparency 
measures, and in some cases, designed to encourage importation from other countries and bulk purchasing.

Human Capital Resources 

As of December 31, 2025, we had 137 full-time employees. Of these employees, 44 have an M.D. or a Ph.D. None of our employees are represented by a 
labor union or covered by collective bargaining agreements, and we believe our relationship with our employees is good. However, in March 2025 and again in 
September 2025, we executed significant reductions in workforce, which may negatively impact our relationship with our employees going forward.

We recognize that attracting, motivating, and retaining talent at all levels is vital to continuing our success. We invest in our employees in many ways, 
including through high-quality benefits and various health and wellness initiatives and offer competitive compensation packages (base salary and incentive 
plans), ensuring fairness in internal compensation practices. The principal purposes of our incentive plans (bonus and equity) are to provide retention incentives 
that align with the long-term interests of our stakeholders and stockholders.

To further engage and incentivize our workforce, we also offer a range of opportunities to support professional development and growth. We support 
ongoing education by providing an appropriate level of reimbursement for courses which are related to an individual’s current or future position, we support our 
scientific team through encouraging their in-person and/or virtual attendance at conferences and symposia which further their development and we have a 
robust internal transfer practice to engage our current talent in growth opportunities within and outside of their functional areas. We embarked upon a 
Company-wide leadership development program which offered the opportunity for every employee to continue to build upon their learning. For our talent 
pipeline assessment and development, we work closely with individual scientific and business functional leaders to identify our high-performing and high-
potential employees, by conducting a company-wide talent assessment and calibration. This assessment is completed annually to ensure we tie together our 
incentives, development, and recognition to retain and attract the people we need to drive our success.

We provide our team with ongoing resources aimed at both mental and physical health. We work closely with our Employee Assistance Plan which 
provides important mental health services and resources. We have a health and wellness initiative which encourages healthy behaviors aimed at creating 
positive life-long habits. We have a culture of collaboration and collaborative principles which we intentionally foster. Our initiatives on Diversity, Equity, 
Inclusion and Belonging aim to learn, listen and act in support of these principles. We are actively involved 
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in our community through, among other things, mentoring underserved communities and supporting the philanthropic interests of our employees and patients.

We also recognize that maintaining continuity of management in the event of the departure of one or more of our senior executives is critical to the 
continued success of the organization. To this end, we have prepared a formal written succession plan for our senior executives and to provide guidance for the 
next generation of our leaders to ensure an orderly and smooth transition in the event of an executive departure. While senior management is primarily 
responsible for developing our succession plan, our Nominating and Corporate Governance Committee of our Board of Directors (with respect to the CEO) and 
Compensation Committee of our Board of Directors (with respect to other executives) oversee and guide our process and thinking. 

Corporate Information

We were incorporated under the laws of the State of Delaware in April 2003 under the name Fundamental Applied Biology, Inc. We subsequently 
changed our name to Sutro Biopharma, Inc. Our principal executive offices are located at 111 Oyster Point Boulevard, South San Francisco, California 94080, 
and our telephone number is (650) 881- 6500. Our website address is www.sutrobio.com. The information contained on, or that can be accessed through, our 
website is not part of, and is not incorporated by reference into, this report. 

Available Information

We file annual, quarterly and current reports, proxy statements and other documents with the Securities and Exchange Commission, or SEC, under the 
Securities Exchange Act of 1934, as amended, or Exchange Act. The SEC maintains an Internet website that contains reports, proxy and information 
statements, and other information regarding issuers, including us, that file electronically with the SEC. The public can obtain any documents that we file with the 
SEC at www.sec.gov. Copies of each of our filings with the SEC can also be viewed and downloaded free of charge at our website, ir.sutrobio.com, after the 
reports and amendments are electronically filed with or furnished to the SEC.
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FDA. Before obtaining regulatory approval for the commercial distribution of our product candidates, we or an existing or future collaborator must conduct 
extensive preclinical tests and clinical trials to demonstrate the safety and efficacy in humans of our product candidates.

We may not have the financial resources to continue development of, or to modify existing or enter into new collaborations for, a product candidate if we 
experience any issues that delay or prevent regulatory approval of, or our ability to commercialize, product candidates, including:

• negative or inconclusive results from our, or our licensees’ clinical trials, or the clinical trials of others for product candidates similar to ours, leading 
to a decision or requirement to conduct additional preclinical testing or clinical trials or abandon a program;

• side effects experienced by patients in our clinical trials or by individuals using drugs or therapeutic biologics similar to our product candidates;

• difficulty achieving successful continued development, or transfer to third-parties, of our internal manufacturing processes, including process 
development and scale-up activities to supply products for preclinical studies, clinical trials and commercial sale;

• delays in submitting INDs or comparable foreign applications or delays or failures in obtaining the necessary approvals from regulators to commence 
a clinical trial, or a suspension or termination of a clinical trial once commenced;

• conditions imposed by the FDA or comparable foreign authorities regarding the scope or design of our clinical trials;

• delays in enrolling patients or high drop-out rates in our clinical trials;

• inadequate supply or quality of product candidate components or materials or other supplies necessary for the conduct of our clinical trials;

• inability to obtain alternative sources of supply for which we have a single source for product candidate components or materials, if necessary;

• occurrence of epidemics, pandemics or contagious diseases and potential effects on our business, clinical trial sites, highly complex supply chain 
and manufacturing facilities;

• greater than anticipated costs of our preclinical studies and clinical programs;

• failure to demonstrate in our clinical trials a sufficient response rate or duration of response or other applicable clinical endpoint, which can be 
unpredictable even in light of earlier non-clinical and clinical data;

• failure to demonstrate a benefit-risk profile acceptable to the FDA or other regulatory agencies;

• failure to demonstrate the ability of our CMOs to manufacture a potent and consistent product;

• unfavorable FDA or other regulatory agency inspection and review of one or more of our clinical trial sites or the manufacturing facilities of our 
CMOs;

• failure of our third-party contractors or investigators to comply with regulatory requirements or otherwise meet their contractual obligations in a timely 
manner, or at all;

• delays and changes in regulatory requirements, policy and guidelines, including the imposition of additional regulatory oversight around clinical 
testing generally or with respect to our technology in particular;
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• establishing successful technology transfers and collaborations to develop our product candidates with potential licensees; 

• obtaining and maintaining patent, trademark and trade secret protection and non-patent exclusivity for our product candidates and their components;

• enforcing and defending our intellectual property rights and claims and avoiding or defending against intellectual property rights and claims from third 
parties;

• achieving and demonstrating desirable therapeutic properties for our product candidates’ intended indications;

• launching commercial sales of our product candidates, if and when approved, whether alone or in collaboration with third parties;

• acceptance of our product candidates, if and when approved, by patients, the medical community and third-party payors;

• effectively competing with other therapies, including those that have not yet entered the market;

• maintaining an acceptable safety and efficacy profile of our product candidates through clinical trials and following regulatory approval; and

• achieving commercially relevant success in the market post approval.

Many of these factors are out of our control and if we do not achieve one or more of these factors in a timely manner or at all, we could experience 
significant delays or an inability to successfully commercialize our product candidates, which would materially harm our business, financial condition, results of 
operations and prospects.

Patient enrollment, a significant factor in the timing of clinical trials, is affected by many factors including the size and nature of the patient population, the 
proximity of patients to clinical sites, the eligibility criteria for the trial, the design of the clinical trial, competing clinical trials and clinicians’ and patients’ 
perceptions as to the potential advantages of the product candidate being studied in relation to other available therapies, including any new drugs or therapeutic 
biologics that may be approved for the indications being investigated by us. Furthermore, we expect to rely on our collaborators, CROs and clinical trial sites to 
ensure the proper and timely conduct of our clinical trials and, while we expect to enter into agreements governing their committed activities, we have limited 
influence over their actual performance.

We could encounter delays if prescribing physicians encounter unresolved ethical issues associated with enrolling patients in clinical trials of our product 
candidates in lieu of prescribing existing treatments that have established safety and efficacy profiles.

Additionally, we have in the past and may in the future create benchmark molecules for comparative purposes. For example, we have created a 
benchmark Tissue Factor, or TF, targeting antibody-drug conjugate, or ADC, using conventional technology. However, we cannot be certain that any 
benchmark molecule that we create is the same as the molecule we are attempting to recreate, and the results of the tests comparing any such benchmark 
molecule to any other potential or current product candidate may be different than the actual results of a head-to-head test of any such other potential or current 
product candidate against a competitor molecule. Additional preclinical and clinical testing will be needed to evaluate the therapeutic index of our potential or 
current product candidates, and to understand their therapeutic potential relative to other product candidates in development. While we believe our ADCs may 
be superior to other investigative agents in development, without head-to-head comparative data, we will not be able to make claims of superiority to other 
products in our promotional materials, if our product candidates are approved.
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our product candidates. Moreover, we do not control the manufacturing process at our contract manufacturers and are completely dependent on them for 
compliance with current regulatory requirements. In the event that any of our manufacturers fails to comply with such requirements or to perform its obligations 
in relation to quality, timing or otherwise, or if our supply of components or other materials becomes limited or interrupted for other reasons, we may be forced 
to manufacture the materials ourselves or enter into an agreement with another third party, which we may not be able to do on reasonable terms, if at all. In 
some cases, the technical skills or technology required to manufacture our product candidates may be unique or proprietary to the original manufacturer and we 
may have difficulty applying such skills or technology ourselves, or in transferring such to another third party. These factors would increase our reliance on such 
manufacturer or require us to obtain a license from such manufacturer in order to enable us, or to have another third party, manufacture our product candidates. 
If we are required to change manufacturers for any reason, we will be required to verify that the new manufacturer maintains facilities and procedures that 
comply with quality standards and with all applicable regulations and guidelines; and we may be required to repeat some of the development program. The 
delays associated with the verification of a new manufacturer could negatively affect our ability to develop product candidates in a timely manner or within 
budget.

We expect to continue to rely on third-party manufacturers if we receive regulatory approval for any product candidate. To the extent that we have 
existing, or enter into future, manufacturing arrangements with third parties, we will depend on these third parties to perform their obligations in a timely manner 
consistent with contractual and regulatory requirements, including those related to quality control and assurance. If we are unable to obtain or maintain third-
party manufacturing for product candidates, or to do so on commercially reasonable terms, we may not be able to develop and commercialize our product 
candidates successfully. Our or a third party’s failure to execute on our manufacturing requirements and comply with cGMPs could adversely affect our 
business in a number of ways, including:

• an inability to initiate or continue clinical trials of product candidates under development;

• delay in submitting regulatory applications, or receiving regulatory approvals, for product candidates;

• loss of an existing or future collaborator;

• losses resulting from an inability to utilize reserved manufacturing capacity because of delays or difficulties encountered in the supply chain;

• subjecting third-party manufacturing facilities to additional inspections by regulatory authorities;

• requirements to cease distribution or to recall batches of our product candidates; and

• in the event of approval to market and commercialize a product candidate, an inability to meet commercial demands for our products.

Additionally, our contract manufacturers may experience manufacturing difficulties due to changes in tariffs and other trade restrictions, resource 
constraints or as a result of labor disputes, unstable political environments, epidemics, pandemics, or contagious diseases, or failures or delays in our 
manufacturing supply chain. For example, restrictions on travel imposed by governments, including China, or restrictions on person-in-plant permissions 
imposed by our contract manufacturers may limit the ability of our subject matter experts to visit our manufacturers and assist with technology transfers. 
Further, legislation has been enacted in Congress to limit federal agencies and contractors from using equipment or services produced or provided by select 
Chinese biotechnology companies, which may affect U.S. biotechnology companies that are recipients of federal funding. We cannot predict what actions may 
ultimately be taken with respect to trade relations between the United States and China or other countries, what products and services may be subject to such 
actions or what actions may be taken by the other countries in retaliation. If we or our contract manufacturers were to encounter interruptions from any of these 
events or other unforeseen events, our ability to provide our product candidates to patients in clinical trials, or to provide product for treatment of patients once 
approved, would be jeopardized.
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we rely, are vulnerable to breach, breakdown, damage from computer viruses, malware, natural disasters, terrorism, war, telecommunication and electrical 
failures, cyber-attacks or cyber-intrusions over the internet, attachments to emails, persons inside our organization, or persons with access to systems inside 
our organization.

The risk of a formal security breach or disruption or data loss, particularly through cyber-attacks or cyber intrusion, including by computer hackers, foreign 
governments and cyber terrorists, has generally increased as the number, intensity and sophistication of attempted attacks and intrusions from around the 
world have increased. Sophisticated machine-learning and large language model tools are being used to create more persuasive and dangerous cyber-attacks 
or phishing attempts that place our data and systems at risk. In addition, the prevalent use of mobile devices that access confidential information increases the 
risk of data security breaches, which could lead to the loss of confidential information or other intellectual property. The costs to us or our collaborators, CROs, 
CDMOs, third party vendors, or contractors or consultants or other third parties on which we rely to mitigate a data security incident and security vulnerabilities 
could be significant, and while we have implemented security measures designed to protect our data security and information technology systems, our efforts to 
address these problems may not be successful, and these problems could result in unexpected interruptions, delays, cessation of service and other harm to our 
business and our competitive position. We have incurred successful phishing attempts in the past, although we believe that these attempts were detected and 
neutralized without any compromise to our data and prior to any significant impact to our business. We have also implemented measures to prevent such 
attacks, but we may still be subject to similar attacks in the future. We are also aware of publicly disclosed security breaches at certain third parties on which we 
rely, though we believe that such security breaches did not compromise our data or materially impact our business. Such security events, whether impacting 
our systems directly or impacting those of a third party on which we rely, could cause interruptions in our operations, and could result in a material disruption of 
our product development programs. For example, the loss of clinical trial data from completed or ongoing or planned clinical trials could result in delays in our 
regulatory approval efforts and significantly increase our costs to recover or reproduce the data. Further, if we are unable to generate or maintain access to 
essential patient samples or data for our research, development, and manufacturing activities for our programs, our business could be materially adversely 
affected.

We take steps designed to detect, mitigate, and remediate vulnerabilities in our information systems. We have not and may not in the future, however, 
detect and remediate all such vulnerabilities in our information technology systems, including on a timely basis, because such threats and techniques change 
frequently, are often sophisticated in nature, and may not be detected until after a security incident has occurred. Unremediated high risk or critical 
vulnerabilities pose material risks to our business that may be exploited and could result in a security incident. Further, we have experienced and may in the 
future experience delays in developing and deploying remedial measures designed to address any such identified vulnerabilities. In addition, as many of our 
employees work from home at least part of the time and utilize network connections outside our premises, including while at home, or in transit and in public 
locations, this poses increased risks to our information technology systems and data.

Moreover, if a computer security breach affects our systems or results in the unauthorized release of personal information, our reputation could be 
materially damaged, we may be required to formally notify governmental agencies, the media or individuals pursuant to various federal and state privacy and 
security laws. We could also be exposed to a risk of loss or litigation and potential liability under laws, regulations and contracts that protect the privacy and 
security of personal information that may result in regulatory scrutiny, fines, private right of action settlements, and other consequences. Compliance with 
applicable privacy and data security laws and regulations is a rigorous and time-intensive process, and we may be required to put in place additional 
mechanisms ensuring compliance with the new data protection rules and possible government oversight. Our failure to comply with such laws or to adequately 
secure the information we hold could result in significant liability or reputational harm and, in turn, a material adverse effect on our client base, member base 
and revenue.

Applicable data privacy and security obligations and public company disclosure obligations may require us, or we may voluntarily choose, to notify 
relevant stakeholders, including affected individuals, regulators and investors, of certain security incidents. Whether a cybersecurity incident is reportable to our 
investors may not be straightforward, may take considerable time to determine, and may be subject to change as the investigation of the incident progresses, 
including changes that may significantly alter any initial disclosure that we provide. Moreover, experiencing a material cybersecurity incident and any mandatory 
disclosures could lead to negative publicity, loss of investor or partner confidence in the effectiveness of our cybersecurity measures, diversion of 
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issued and pending patents that might claim aspects of our product candidates and modifications that we may need to apply to our product candidates. There 
are also many issued patents that claim antibodies, portions of antibodies, linkers, cytotoxins, immunostimulants, or other payloads, or combinations thereof, 
that may be relevant for the products we wish to develop. Thus, it is possible that one or more organizations will hold patent rights to which we will need a 
license. If those organizations refuse to grant us a license to such patent rights on reasonable terms, we may be delayed or may not be able to market products 
or perform research and development or other activities covered by these patents which could have a material and adverse effect on our business, financial 
condition, results of operations and prospects. We are obligated under certain of our license and collaboration agreements to indemnify and hold harmless our 
licensors or collaborators for damages arising from intellectual property infringement by use. For example, we are obligated under the Stanford Agreement to 
indemnify and hold harmless Stanford for damages arising from intellectual property infringement by us resulting from exercise of the license from Stanford. If 
we, our licensors or collaborators, or any future strategic partners are found to infringe a third-party patent or other intellectual property rights, we could be 
required to pay damages, potentially including treble damages, if we are found to have infringed willfully. In addition, we, our licensors or collaborators, or any 
future strategic partners may choose to seek, or be required to seek, a license from a third party, which may not be available on acceptable terms, if at all. Even 
if a license can be obtained on acceptable terms, the rights may be non-exclusive, which could give our competitors access to the same technology or 
intellectual property rights licensed to us. If we fail to obtain a required license, we or our existing or future collaborators may be unable to effectively market 
product candidates based on our technology, which could limit our ability to generate revenue or achieve profitability and possibly prevent us from generating 
revenue sufficient to sustain our operations. In addition, we may find it necessary to pursue claims or initiate lawsuits to protect or enforce our patent or other 
intellectual property rights. The cost to us in defending or initiating any litigation or other proceeding relating to patent or other proprietary rights, even if 
resolved in our favor, could be substantial, and litigation could divert our management’s attention. Some of our competitors may be able to sustain the costs of 
complex patent litigation more effectively than we can because they have substantially greater resources. Uncertainties resulting from the initiation and 
continuation of patent litigation or other proceedings could delay our research and development efforts and limit our ability to continue our operations.

Because the antibody-drug conjugate therapeutics landscape is still evolving, it is difficult to conclusively assess our freedom to operate without infringing 
on third-party rights. There are numerous companies that have pending patent applications and issued patents broadly covering antibodies generally, covering 
antibodies directed against the same targets as, or targets similar to, those we are pursuing, or covering linkers and cytotoxic payloads similar to those that we 
are using in our product candidates. For example, we are aware of an issued patent, expected to expire in 2031, that relates to strained alkyne reagents that 
can be used as synthetic precursors for certain of our linker-payload. If any of these patents are valid and not yet expired when, and if, we receive marketing 
approval for a product incorporating these components, as applicable, we may need to seek a license to one or more of these patents, each of which may not 
be available on commercially reasonable terms or at all. Failure to receive a license to any of these patents, or other potentially relevant patents currently 
unknown to us, could delay commercialization of STRO-004, STRO-006, STRO-227 or any other product candidate. Our competitive position may suffer if 
patents issued to third parties or other third-party intellectual property rights cover our products or product candidates or elements thereof, or our manufacture 
or uses relevant to our development plans. In such cases, we may not be in a position to develop or commercialize products or product candidates until such 
patents expire or unless we successfully pursue litigation to nullify or invalidate the third-party intellectual property right concerned, or enter into a license 
agreement with the intellectual property right holder, if available on commercially reasonable terms. There may be issued patents of which we are not aware, 
held by third parties that, if found to be valid and enforceable, could be alleged to be infringed by our XpressCF® and XpressCF+® platforms and related 
technologies and product candidates. There also may be pending patent applications of which we are not aware that may result in issued patents, which could 
be alleged to be infringed by our XpressCF® and XpressCF+® platforms and related technologies and product candidates. If such an infringement claim should 
be brought and be successful, we may be required to pay substantial damages, including potentially treble damages and attorneys’ fees for willful infringement, 
and we may be forced to abandon our product candidates or seek a license from any patent holders. No assurances can be given that a license will be 
available on commercially reasonable terms, if at all.

It is also possible that we have failed to identify relevant third-party patents or applications. Patent applications in the United States and elsewhere are 
published approximately 18 months after the earliest filing for which priority is claimed, with such earliest filing date being commonly referred to as the priority 
date. Therefore, patent applications covering our products or platform technologies could have been filed by others without our 
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 Additionally, several healthcare reform initiatives culminated in the enactment of the IRA in August 2022, which, among other things, requires HHS to 
directly negotiate the selling price of a statutorily specified number of drugs and biologics each year that CMS reimburses under Medicare Part B and Part D. 
The negotiated price may not exceed a statutory ceiling price. Only high-expenditure single-source biologics that have been approved for at least 11 years (7 
years for single-source drugs) can qualify for negotiations, with the negotiated price taking effect two years after the selection year. For 2026, the first year in 
which negotiated prices become effective, CMS selected 10 high-cost Medicare Part D products in 2023, negotiations began in 2024, and the negotiated 
maximum fair price for each product has been announced. These negotiations resulted in significant price reductions for the products from their 2023 list prices, 
ranging from 38 to 79 percent, with an average price reduction of 59.4 percent. CMS has selected and announced the negotiated maximum fair price for 15 
additional Medicare Part D drugs, which will become effective in 2027. For 2028, CMS has selected an additional 15 drugs, comprised of drugs covered under 
Medicare Part D and, for the first time, drugs payable under Medicare Part B. For 2029 and subsequent years, 20 Part B or Part D drugs will be selected. A 
drug or biological product that has an orphan drug designation for only one rare disease or condition will be excluded from the IRA’s price negotiations 
requirements, but loses that exclusion if it has designations for more than one rare disease or condition, or if it is approved for an indication that is not within 
that single designated rare disease or condition, unless such additional designation or such disqualifying approvals are withdrawn by the time CMS evaluates 
the drug for selection for negotiation. However, as a result of a statutory amendment enacted in July 2025, beginning with the 2028 negotiated price 
applicability year, a drug may be designated for more than one rare disease or condition and still be excluded from price negotiation, as long as the only 
approved indications are for such rare diseases or conditions. The IRA also imposes rebates on Medicare Part D and Part B drugs whose prices have 
increased at a rate greater than the rate of inflation, and in November 2024, CMS finalized regulations for the Medicare Part D and Part B inflation rebates. In 
addition, the law eliminates the “donut hole” under Medicare Part D beginning in 2025 by significantly lowering the enrollee maximum out-of-pocket cost and 
requiring manufacturers to subsidize, through a newly established manufacturer discount program, 10% of Part D enrollees’ prescription costs for brand drugs 
below the out-of-pocket maximum, and 20% once the out-of-pocket maximum has been reached. The IRA permits the Secretary of HHS to implement many of 
these provisions through guidance, as opposed to regulation, for the initial years. Manufacturers that fail to comply with the IRA may be subject to various 
penalties, some significant, including civil monetary penalties. Further, In July 2025, the OBBBA was signed into law. The OBBBA is expected to reduce 
Medicaid spending and enrollment by implementing work requirements for some beneficiaries, capping state-directed payments, reducing federal funding, and 
limiting provider taxes used to fund the program. The OBBBA also narrows access to ACA marketplace exchange enrollment and declined to extend the 
enhanced subsidies for individuals purchasing health insurance coverage in ACA marketplaces, which expired in 2025. These provisions may be subject to 
legal challenges. For example, the provisions related to the negotiation of selling prices of high-expenditure single-source drugs and biologics have been 
challenged in multiple lawsuits brought by pharmaceutical manufacturers. Thus, while it is unclear how the IRA will be implemented, it will likely have a 
significant impact on the pharmaceutical industry and our product candidates.  

At the state level, legislatures are increasingly enacting laws and implementing regulations designed to control pharmaceutical and biological product 
pricing, including price or patient reimbursement constraints, discounts, restrictions on certain product access and marketing cost disclosure and transparency 
measures, and, in some cases, designed to encourage importation from other countries and bulk purchasing. For example, the FDA released a final rule in 
September 2020 providing guidance for states to build and submit importation plans for drugs from Canada, and the FDA authorized the first such plan in 
January 2024, which has been extended until May 2026. It is unclear how this program will be implemented, including which drugs will be chosen, and whether 
it will be subject to legal challenges in the United States or Canada. Other states have also submitted proposals that are pending review by the FDA.

Additionally, on May 30, 2018, the Trickett Wendler, Frank Mongiello, Jordan McLinn, and Matthew Bellina Right to Try Act of 2017 was signed into law. 
The law, among other things, provides a federal framework for certain patients to access certain investigational new drug products that have completed a 
Phase 1 clinical trial and that are undergoing investigation for FDA approval. Under certain circumstances, eligible patients can seek treatment without enrolling 
in clinical trials and without obtaining FDA authorization under an FDA expanded access program; however, manufacturers are not obligated to provide 
investigational new drug products under the current federal right to try law. We may choose to seek an expanded access program for our product candidates, or 
to utilize comparable rules in other countries that allow the use of a drug, on a named patient basis or under a compassionate use program.
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regulations governing the privacy and data protection of such information. Each of these laws is subject to varying interpretations and subject to evolving 
regulations. For example, the EU and United Kingdom, UK respective General Data Protection Regulations, or GDPR, which apply extraterritorially, impose 
strict requirements for controllers and processors of personal information, which include high standards for obtaining consent from individuals to process their 
personal information, increased requirements pertaining to the processing of special categories of personal information (such as health information), including 
in pseudonymized (i.e., key-coded) form, and heightened transfer requirements of personal information from the European Economic Area/UK/Switzerland to 
countries not deemed to have adequate data protections laws (including the U.S.). Companies that must comply with the GDPR face increased compliance 
obligations and risk, including more robust regulatory enforcement of data protection requirements and potential fines for noncompliance of up to €20 million 
(£17.5 million in the UK) or 4 percent of the annual global revenues of the noncompliant company, whichever is greater.

In the United States, in addition to HIPAA, various federal (for example, the Federal Trade Commission) and state regulators have adopted, or are 
considering adopting, laws and regulations concerning personal information and data security that may conflict or be more stringent or broader in scope, or 
offer greater individual rights, with respect to personal information than existing federal, international, or other state laws, and such laws may differ from each 
other, all of which may impact our compliance efforts. For example, California enacted the California Consumer Privacy Act, or as amended, the CCPA which 
grants individual privacy rights for California consumers and places increased privacy and data security obligations on entities handling personal information of 
consumers or households. Failure to comply with the CCPA may result in significant civil penalties, injunctive relief, or statutory or actual damages. Following 
California’s lead, over a third of U.S. states have adopted comprehensive privacy and security laws and regulations, which govern the privacy, processing and 
protection of personal information, including certain specific requirements and laws with respect to health-related information. For example, Washington state 
has passed the My Health My Data Act, which is focused on the collection of consumer health data, has a broader scope than HIPAA and includes a private 
right of action. In addition, various comprehensive federal privacy bills have been proposed in Congress.   

We cannot provide assurance that (i) current or future legislation will not prevent us from generating or maintaining personal information, or (ii) that 
patients will consent to the use of their personal information (as necessary). Either of these circumstances may prevent us from undertaking or publishing 
essential research and development, manufacturing, and commercialization, which could have a material adverse effect on our business, results of operations, 
financial condition, and prospects.

Federal, state, and foreign government requirements include obligations to notify regulators and/or individuals of security breaches or other similar 
reportable incidents experienced by us, or our vendors, contractors, or organizations with whom we had specific contractual obligations to protect our data. 
Further, the improper access to, use of, or disclosure of our data or a third party's personal information could subject us to individual or consumer class action 
litigation and governmental investigations and proceedings by federal, state, and local regulatory entities in the U.S. and by international regulatory entities. 
Compliance with these and any other applicable privacy and data security laws and regulations is a rigorous and time-intensive process, and we may be 
required to put in place additional mechanisms ensuring compliance with existing and new data protection rules and possible government oversight. 

In addition to government regulation, privacy advocates and industry groups have and may in the future propose self-regulatory standards from time to 
time. These and other industry standards may legally or contractually apply to us, or we may elect to comply with such standards. It is possible that if our 
practices are not consistent or viewed as not consistent with legal and regulatory requirements and interpretations, we may become subject to audits, inquiries, 
whistleblower complaints, adverse media coverage, investigations, loss of export privileges, or severe criminal or civil sanctions, all of which may have a 
material adverse effect on our business, operating results, reputation, and financial condition. 

All of these evolving compliance and operational requirements impose significant costs, such as costs related to organizational changes, implementing 
additional protection technologies, training employees and engaging consultants, which are likely to increase over time. In addition, such requirements may 
require us to modify our data processing practices and policies, distract management or divert resources from other initiatives and projects, all of which could 
have a material adverse effect on our business, financial condition, results of operations and prospects. Any failure or perceived failure by us to comply with any 
applicable federal, state, or 
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• general economic uncertainty and capital markets disruptions, including fluctuations in interest rates, a new U.S. presidential administration, another 
government shutdown, inflation, changes in tariffs and trade restrictions, potential instability, which have been substantially impacted by regional 
geopolitical instability due to the impact of geopolitical tensions and the ongoing military conflicts around the world;

• any adverse impact of health pandemics, including on our clinical trials and clinical trial operations;

• announcements by us or our competitors of significant acquisitions, strategic collaborations, joint ventures or capital commitments;

• developments or disputes concerning patents or other proprietary rights, including patents, litigation matters and our ability to obtain patent protection 
for our product candidates and products;

• our ability or inability to raise additional capital and the terms on which we raise it;

• the recruitment or departure of key personnel;

• changes in the structure of healthcare payment systems;

• actual or anticipated changes in earnings estimates or changes in stock market analyst recommendations regarding our common stock, other 
comparable companies or our industry generally;

• our failure or the failure of our competitors to meet analysts’ projections or guidance that we or our competitors may give to the market;

• fluctuations in the valuation of companies perceived by investors to be comparable to us;

• announcement and expectation of additional financing efforts;

• speculation in the press or investment community;

• trading volume of our common stock;

• sales of our common stock by us or our stockholders;

• changes in accounting principles or tax laws;

• terrorist acts, acts of war or periods of widespread civil unrest, including the ongoing armed conflicts around the world;

• natural disasters, epidemics, pandemics or contagious diseases, and other calamities;

• political instability; and

• general economic, industry and market conditions.

In addition, the stock market in general, and the markets for pharmaceutical, biopharmaceutical and biotechnology stocks in particular, have experienced 
extreme price and volume fluctuations that have been often unrelated or disproportionate to the operating performance of the issuer. These broad market and 
industry factors may seriously harm the market price of our common stock, regardless of our actual operating performance. The realization of any of the above 
risks or any of a broad range of other risks, including those described in this “Risk Factors” section, could have a dramatic and adverse impact on the market 
price of our common stock.
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business and operating results. The Sarbanes-Oxley Act requires, among other things, that we maintain effective disclosure controls and procedures and 
internal control over financial reporting. The cost of compliance with Section 404 of the Sarbanes-Oxley Act has required us to incur substantial accounting 
expense, expend significant management time on compliance-related issues, and implement additional corporate governance practices to comply with 
reporting requirements. In order to maintain and, if required, improve our disclosure controls and procedures and internal control over financial reporting to meet 
this standard, significant resources and management oversight may be required. As a result, management’s attention may be diverted from other business 
concerns, which could adversely affect our business and operating results. In order to maintain compliance with these requirements, we may need to hire more 
employees in the future or engage outside consultants, or may have difficulty attracting and retaining sufficient employees, which would increase our costs and 
expenses.

We became a “smaller reporting company” as of December 31, 2022. We will continue to be a smaller reporting company if either (i) the market value of 
our stock held by non-affiliates is less than $250.0 million or (ii) our annual revenue is less than $100.0 million during the most recently completed fiscal year 
and the market value of our stock held by non-affiliates is less than $700.0 million. Specifically, as a smaller reporting company, we may choose to present only 
the two most recent fiscal years of audited financial statements in our Annual Report on Form 10-K and are eligible to take advantage of certain of the reduced 
disclosure obligations regarding compensation disclosures. As a smaller reporting company and an “accelerated filer”, we still need to comply with Section 
404(a) of the Sarbanes-Oxley Act, which will continue to require substantial management time and expense. 

In addition, changing laws, regulations, and standards relating to corporate governance, stockholder litigation, and public disclosure are creating 
uncertainty for public companies, increasing legal and financial compliance costs, making some activities more time consuming, and increasing the likelihood 
and expense of litigation. These laws, regulations, and standards are subject to varying interpretations, in many cases due to their lack of specificity, and, as a 
result, their application in practice may evolve or otherwise change over time as new guidance is provided by regulatory and governing bodies. This could result 
in continuing uncertainty regarding compliance matters, higher costs necessitated by ongoing revisions to disclosure and governance practices, and increased 
expenses and management attention due to actual or threatened litigation. We intend to invest resources to comply with evolving laws, regulations and 
standards (or changing interpretations of them), and this investment may result in increased general and administrative expenses and a diversion of 
management’s time and attention from revenue-generating activities to compliance activities. If our efforts to comply with these laws, regulations, and standards 
differ from the activities intended by regulatory or governing bodies, regulatory authorities may initiate legal proceedings against us, and our business may be 
adversely affected. Being a public company and complying with the associated rules and regulations, and being subject to heightened likelihood of litigation, 
makes it more expensive for us to obtain director and officer liability insurance, the costs of which can fluctuate significantly from year-to-year due to general 
market conditions in obtaining such insurance, but in recent years have risen significantly, consistent with the increase in market rates. As a result, we may be 
required to accept reduced coverage, incur substantially higher costs to obtain coverage or may be unable to obtain coverage on economically reasonable 
terms, or at all. These factors could also make it more difficult for us to attract and retain qualified executives and qualified members of our board of directors, 
particularly to serve on our audit committee, our compensation committee, and our nominating and corporate governance committee.

As a result of disclosure of information in filings required of a public company, our business and financial condition have become more visible, which may 
result in threatened or actual litigation, including by competitors. If such claims are successful, our business and operating results could be adversely affected, 
and even if the claims do not result in litigation or are resolved in our favor, these claims, and the time and resources necessary to resolve them, could divert 
the resources of our management and adversely affect our business and operating results. Additionally, we may be subject to stockholder activism, which can 
be costly and time-consuming, disrupting our operations and diverting the attention of management and may lead to additional compliance costs and impact the 
manner in which we operate our business.

In addition, as a result of our disclosure obligations as a public company, we could face pressure to focus on short-term results, which may adversely 
affect our ability to achieve long-term profitability. 
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addition, we may partner or out-license our wholly-owned preclinical or clinical development programs depending on resource and capital availability.  

Our XpressCF® and XpressCF+® platforms have also supported Vaxcyte, focused on discovery and development of vaccines for the treatment and 
prophylaxis of infectious disease. The lead programs for Vaxcyte are VAX-31 and VAX-24, its 31-valent and 24-valent, respectively, pneumococcal conjugate 
vaccine candidates. Vaxcyte is responsible for performing all research and development activities and we provide technical support. In June 2023, we entered 
into a purchase and sale agreement, or the Purchase Agreement with Blackstone, in which Blackstone acquired the right to receive our 4% royalty, or revenue 
interest, in the potential future net sales of Vaxcyte products, including Vaxcyte’s pneumococcal conjugate vaccine, or PCV, products, such as VAX-24 and 
VAX-31. Following agreement with Vaxcyte on the Form Definitive Agreement and upon effectiveness of an amendment to the licensing agreement, the 
revenue interest in the 4% royalty on potential future sales of Vaxcyte products other than Vaxcyte’s PCV products reverted to us. Thus, we retain the right to 
receive a 4% royalty on sales of Vaxcyte’s products other than PCV products. In November 2023, Vaxcyte exercised its option to access expanded rights to 
develop and manufacture cell-free extract for use in development and manufacture of its vaccine products, among certain other rights. 

Since the commencement of our operations, we have devoted substantially all of our resources to performing research and development and 
manufacturing activities in support of our own product development efforts and those of our collaborators, raising capital to support and expand such activities 
and providing general and administrative support for these operations. We have funded our operations to date primarily from upfront, milestone and other 
payments under our collaboration agreements with BMS, Merck, Astellas, Vaxcyte, Ipsen, EMD Serono, BioNova, and Tasly, the issuance and sale of 
redeemable convertible preferred stock, our initial public offering, or IPO, follow-on public and other offerings of common stock, sales of our common stock 
through our At-the-Market Facility pursuant to our Open Market Sales AgreementSM dated April 2, 2021, or the Sales Agreement, with Jefferies LLC, or Jefferies, 
debt financing, sale of our holdings of Vaxcyte common stock, and the royalty monetization agreement with Blackstone. 

In March 2025, our Board of Directors approved a strategic portfolio review, or the March 2025 Restructuring Plan, with an associated planned reduction 
in our workforce, as a result of its review of current strategic priorities, resource allocation, and cost reduction intended to reduce operating costs, streamline 
operations and extend our cash runway. In connection with this March 2025 Restructuring Plan, we deprioritized further investment in our late stage clinical 
development product candidate, luveltamab tazevibulin, which development has been terminated, and refocused our activities on our clinical and preclinical 
pipeline, including STRO-004, STRO-227, and STRO-006. In addition, in 2025, we made the strategic decision to cease operations at our San Carlos 
manufacturing facility and rely on an external manufacturing strategy, in which all elements of our product candidates and platform reagents are manufactured 
by qualified third-party CMOs. We have identified a contract manufacturing organization, or CMO, to serve as our strategic partner for the production of cell-free 
extract and have initiated and completed technology transfer to this CMO. Similarly, we have identified a CMO to produce custom reagents used in our cell-free 
production and have initiated and completed this technology transfer as well. Given the success of these technology transfers, we wound down our 
manufacturing activities in our San Carlos facility and expect to exit the facility completely in 2026 upon expiration of our leases. 

In September 2025, we announced a further reduction in our workforce of approximately one third of our remaining employees, or the September 2025 
Restructuring Plan, and, together with the March 2025 Restructuring Plan, the Restructuring Plans, which was intended to further reduce operating costs, 
streamline operations, and extend our cash runway.
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corporate debt securities, asset-backed securities, U.S. government securities, and U.S. agency securities. Such interest earning instruments carry a degree of 
interest rate risk; however, historical fluctuations in interest income have not been significant. 

We do not enter into investments for trading or speculative purposes and have not used any derivative financial instruments to manage our interest rate 
risk exposure. We have not been exposed nor do we anticipate being exposed to material risks due to changes in interest rates. A hypothetical 10% change in 
market interest rates would not have a material impact on our financial statements. We do not believe that our cash, cash equivalents or marketable securities 
have significant risk of default or illiquidity.
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SUTRO BIOPHARMA, INC.

BALANCE SHEETS

(in thousands, except share and per share data)

 
    December 31,  
    2025     2024  

Assets           
Current assets:           

Cash and cash equivalents   $ 58,130    $ 190,304 
Marketable securities     83,298      126,591 
Accounts receivable     3,977      8,616 
Prepaid expenses and other current assets     5,521      17,799 

Total current assets     150,926      343,310 
Property and equipment, net     10,648      18,190 
Operating lease right-of-use assets     10,903      17,677 
Other non-current assets     495      7,172 
Restricted cash     858      858 
Total assets   $ 173,830    $ 387,207 
Liabilities and Stockholders’ Equity (Deficit)           
Current liabilities:           

Accounts payable   $ 7,565    $ 10,475 
Accrued compensation     14,642      12,905 
Deferred revenue-current     10,562      69,783 
Operating lease liability-current     7,783      7,480 
Accrued expenses and other current liabilities     34,581      31,250 

Total current liabilities     75,133      131,893 
Deferred revenue, non-current     2,028      12,536 
Operating lease liability-non-current     7,891      15,674 
Deferred royalty obligation related to the sale of future royalties     219,536      180,809 
Other non-current liabilities     1,694      1,694 
Total liabilities     306,282      342,606 
Commitments and contingencies (Note 7)           
Stockholders’ equity (deficit):           

Preferred stock, $0.001 par value — 10,000,000 shares authorized
   as of December 31, 2025 and December 31, 2024; no shares issued and
   outstanding as of December 31, 2025 and December 31, 2024     —      — 
 Common stock, $0.001 par value — 300,000,000 shares authorized
   as of December 31, 2025 and December 31, 2024; 8,584,309 and
   8,306,398 shares issued and outstanding as of December 31, 2025 
   and December 31, 2024, respectively     9      8 
Additional paid-in-capital     845,475      831,423 
Accumulated other comprehensive income     19      39 
Accumulated deficit     (977,955)     (786,869)

Total stockholders’ equity (deficit)     (132,452)     44,601 
Total Liabilities and Stockholders’ Equity (Deficit)   $ 173,830    $ 387,207 

 

See accompanying notes to financial statements.
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SUTRO BIOPHARMA, INC.

STATEMENTS OF OPERATIONS 

(in thousands, except share and per share data)

 
    Year Ended December 31,  
    2025     2024  

Revenue   $ 102,484    $ 62,043 
Operating expenses           

Research and development     166,417      252,043 
General and administrative     41,019      48,453 
Restructuring and related costs     53,415      — 

Total operating expenses     260,851      300,496 
Loss from operations     (158,367)     (238,453)
Interest income     9,251      18,643 
Non-cash interest expense related to the 
   sale of future royalties     (38,208)     (31,070)
Interest and other income (expense), net     (3,855)     25,782 
Loss before provision for income taxes     (191,179)     (225,098)
Provision for income taxes     (93)     2,363 
Net loss   $ (191,086)   $ (227,461)
Net loss per share, basic and diluted   $ (22.49)   $ (29.40)
Weighted-average shares used in computing 
   basic and diluted net loss per share     8,497,798      7,736,734 

 

See accompanying notes to financial statements.
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SUTRO BIOPHARMA, INC.

STATEMENTS OF COMPREHENSIVE LOSS

(in thousands)

 
    Year Ended December 31,  
    2025     2024  

Net loss   $ (191,086)   $ (227,461)
Other comprehensive income (loss):           

Net unrealized income (loss) on available-for-sale securities     (20)     18 
Comprehensive loss   $ (191,106)   $ (227,443)

 

See accompanying notes to financial statements.
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SUTRO BIOPHARMA, INC.
Statements of Stockholders’ Equity (Deficit)

(in thousands, except share amounts)
                      Accumulated              
                Additional     Other           Total  
    Common Stock     Paid-In-     Comprehensive     Accumulated     Stockholders’  
    Shares     Amount     Capital     Income (Loss)     Deficit     Equity  (Deficit)  

Balances at December 31, 2023     6,154,890    $ 6     $ 709,030    $ 21    $ (559,408)   $ 149,649 
Exercise of common stock options     6,373      —      271      —      —      271 
Issuance of common stock under Employee Stock 
   Purchase Plan     56,517      —      1,848      —      —      1,848 
Vesting of restricted stock units     169,453      —      —      —      —      — 
Stock transaction associated with taxes withheld on  
   restricted stock units     (11,449)     —      (509)     —      —      (509)
Stock-based compensation expense     —      —      24,687      —      —      24,687 
Issuance of common stock in connection with the
   underwritten offering, net of issuance costs of $3,474     1,447,876      1       71,526      —      —      71,527 
Issuance of common stock to Ipsen Biopharmaceuticals, Inc. 
   (USA) under the Ipsen Investment Agreement     482,738      1       24,570      —      —      24,571 
Net unrealized income on available-for-sale securities     —      —      —      18       —      18  
Net Loss     —      —      —      —      (227,461)     (227,461)

Balances at December 31, 2024     8,306,398    $ 8     $ 831,423    $ 39    $ (786,869)   $ 44,601 
Exercise of common stock options     826      —      4       —      —      4  
Issuance of common stock under Employee Stock 
   Purchase Plan     52,277      —      372      —      —      372 
Vesting of restricted stock units     252,107      1       —      —      —      1  
Stock transaction associated with taxes withheld on  
   restricted stock units     (27,299)     —      (332)     —      —      (332)
Stock-based compensation expense     —      —      14,008      —      —      14,008 
Net unrealized income on available-for-sale securities     —      —      —      (20)     —      (20)
Net Loss     —      —      —      —      (191,086)     (191,086)

Balances at December 31, 2025     8,584,309    $ 9     $ 845,475    $ 19    $ (977,955)   $ (132,452)

See accompanying notes to financial statements.
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SUTRO BIOPHARMA, INC.

STATEMENTS OF CASH FLOWS

(in thousands)
    Year Ended December 31,  
    2025     2024  
Operating activities            
Net loss   $ (191,086)   $ (227,461)
Adjustments to reconcile net loss to net cash (used in) provided by operating activities:            

Depreciation and amortization     7,324      7,218 
Accretion of discount on marketable securities     (3,435)     (9,719)
Stock-based compensation     14,008      24,687 
Non-cash lease expenses     5,884      5,138 
Impairment charges     1,694      — 
Realized gain on sale of equity securities     —      (32,139)
Unrealized gain on equity securities     —      — 
Non-cash interest expense on deferred royalty obligation     38,208      31,070 
Other     571      766 

Changes in operating assets and liabilities:            
Accounts receivable     4,639      27,462 
Prepaid expenses and other assets     19,350      (11,558)
Accounts payable     (2,468)     706 
Accrued compensation     1,737      (1,781)
Accrued expenses and other liabilities     3,552      (7,354)
Deferred revenue     (69,729)     7,845 
Change in operating lease liability     (7,480)     (6,420)

Net cash used in operating activities     (177,231)     (191,540)
Investing activities            
Purchases of marketable securities     (264,950)     (461,521)
Maturities of marketable securities     253,766      538,925 
Sales of marketable securities     57,892      70,155 
Proceeds from sale of equity securities, net     —      74,047 
Purchases of equipment and leasehold improvements     (1,695)     (3,098)
Net cash provided by (used in) investing activities     45,013      218,508 
Financing activities            
Proceeds from sales of common stock, net of issuance costs     —      71,527 
Proceeds from sales of common stock to Ipsen Biopharmaceuticals, Inc. (USA)     —      25,000 
Payments of debt     —      (4,083)
Proceeds from exercise of common stock options     4      271 
Taxes paid related to net share settlement of restricted stock units     (332)     (509)
Proceeds from employee stock purchase plan     372      1,848 
Net cash provided by financing activities     44      94,054 
Net increase in cash, cash equivalents and restricted cash     (132,174)     121,022 
Cash, cash equivalents and restricted cash at beginning of year     191,162      70,140 
Cash, cash equivalents and restricted cash at end of year   $ 58,988    $ 191,162 
Supplemental disclosure of cash flow information            
Cash paid for interest   $ —    $ 310 
Income tax paid   $ (75)   $ 17,520 
Supplemental Disclosures of Non-cash Investing and Financing Information            
Purchase of property and equipment included in accounts payable   $ 11    $ 673 
Financing component associated with program fees   $ 3,413    $ 6,289 
Premium on common stock issued to Ipsen Biopharma, Inc. (USA)   $ —    $ 429 

See accompanying notes to financial statements.
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In September 2020, the Company entered into a sublease agreement (the “Sublease”) with Five Prime Therapeutics, Inc. (the “Sublessor”), for 
approximately 115,466 square feet, in a building located in South San Francisco, California (the “Premises”). The Company uses the Premises as its corporate 
headquarters and to conduct (or expand) research and development activities. The Company commenced making monthly payments for the first 85,755 square 
feet of the Premises (“Initial Premises”) in July 2021, with occupancy of such space commencing in August 2021. The Company was provided early access to 
the Initial Premises commencing in the fourth quarter of 2020 to conduct certain planning and tenant improvement work. The Sublease is subordinate to the 
lease agreement, effective December 12, 2016, between the Sublessor and HCP Oyster Point III LLC (the “Landlord”). The Company commenced using the 
remaining 29,711 square feet of the Premises, or the Expansion Premises on July 1, 2023 under the sublease agreement. The Sublease for both the Initial 
Premises and Expansion Premises will expire on December 31, 2027. With a commencement date on the Initial Premises of July 1, 2021, and Expansion 
Premises of July 1, 2023, the aggregate estimated base rent payments due over the term of the Sublease are approximately $39.1 million, including the 
approximately $5.2 million in potential financial benefit to the Company of base rent abatement to be provided by the Sublessor, subject to certain terms 
contained in the Sublease. The Sublease contains customary provisions requiring the Company to pay its pro rata share of utilities and a portion of the 
operating expenses and certain taxes, assessments and fees of the Premises and provisions allowing the Sublessor to terminate the Sublease upon the 
termination of the lease with the Landlord or if the Company fails to remedy a breach of certain of its obligations within specified time periods. Additionally, the 
Company posted a security deposit of $0.9 million, which is reflected as restricted cash in non-current assets on the Company’s Balance Sheets as of 
December 31, 2025 and 2024. 

The Company recognizes rent expense for these operating leases on a straight-line basis over the lease period. The components of lease costs, which 
the Company includes in operating expenses in the Statements of Operations, were as follows:

    Year ended December 31,  
    2025   2024  
    (in thousands)  
Operating lease cost   $ 7,936  $ 7,936 
Short-term lease cost     172    195 
Variable lease cost     2,883    2,882 
Total lease cost   $ 10,991  $ 11,013 

During the years ended December 31, 2025 and 2024, the Company recorded operating lease expense of $7.9 million and $7.9 million, respectively, and 
paid $9.5 million and $9.2 million, respectively, of operating lease payments related to the lease liabilities, which the Company includes in net cash used in 
operating activities in the Statements of Cash Flows.

As of December 31, 2025 and 2024, the weighted-average remaining lease term was 2.0 years and 2.8 years, respectively, and the weighted-average 
discount rate used to determine the operating lease liability was 10.8% for both years. 

The Company recognized impairment charges and related costs of $0.9 million for the San Carlos Lease and Industrial Lease ROU assets for the year 
ended December 31, 2025. See Note 11 for additional information.

As of December 31, 2025, the maturities of the Company’s operating lease liabilities were as follows:

Year Ending December 31,   Amount  
    (in thousands)  

2026     8,994 
2027     8,289 
Total lease payments     17,283 
Less: imputed interest     (1,609)
Operating lease liabilities     15,674 
Less: current portion     (7,783)
Total lease liabilities, non-current   $ 7,891 
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The Company recorded the $140.0 million upfront payment from Blackstone as a deferred royalty obligation related to the sale of future royalties on the 
Company's Balance Sheets. Due to the Company's then ongoing manufacturing obligations under the 2015 License Agreement, the Company accounted for 
the proceeds as imputed debt and, therefore, will recognize future non-cash royalty revenues. Non-cash interest expense will be recognized over the estimated 
life of the royalty term arrangement using the effective interest method based on the imputed interest rate derived from estimated amounts and timing of 
potential future royalty payments to be received from Vaxcyte. As part of the sale, the Company incurred approximately $3.8 million in transaction costs, which 
are being amortized over the estimated life of the royalty term arrangement using the effective interest method. As future royalties are earned from Vaxcyte by 
Blackstone, the balance of the deferred royalty obligation will be amortized over the estimated life of the royalty term arrangement.

There are a number of factors that could materially affect the fair value of the deferred royalty obligation. Such factors include, but are not limited to, the 
amount and timing of potential future royalty payments to be earned and received by Blackstone from Vaxcyte under the 2015 License Agreement, changing 
standards of care, the introduction of competing products, manufacturing or other delays, intellectual property matters, adverse events that result in 
governmental health authority imposed restrictions on the use of the vaccine products, and other events or circumstances that could result in reduced royalty 
payments from Vaxcyte to Blackstone, which are not within the Company's control, and all of which would result in a reduction or increase of non-cash royalty 
revenues and the non-cash interest expense over the estimated life of the royalty term arrangement. The Company periodically assesses the estimated royalty 
payments to be earned by Blackstone from Vaxcyte and, to the extent that the amount or timing of such payments is materially different than its original 
estimates, the Company prospectively adjusts the imputed interest rate and the related amortization of the deferred royalty obligation. As of December 31, 
2025, the effective interest rate used by the Company to amortize the liability is 17.8%.

During the year ended December 31, 2025, the Company recognized approximately $38.2 million of non-cash interest expense on the deferred royalty 
obligation, which amount will increase such balance. As of December 31, 2025, Blackstone has not received any royalty payment from Vaxcyte and, therefore, 
the deferred royalty obligation has not begun to be amortized.

The following table shows the activity of the deferred royalty obligation for the years ended December 31, 2025 and 2024:

    December 31,  
    2025     2024  
    (in thousands)  

Liability related to sale of future Vaxcyte royalties - beginning balance  $ 180,809   $ 149,114 
Non-cash interest expense associated with the sale of future Vaxcyte royalties    38,208     31,070 
Amortization of issuance costs    519     625 
Liability related to the sale of future Vaxcyte royalties - ending balance  $ 219,536   $ 180,809 
 

10. Segment Reporting

The Company operates in one business segment that focuses on developing site-specific and novel-format ADCs. The Company's Chief Executive 
Officer, as the chief operating decision-maker, reviews financial information on an aggregate basis for the purposes of allocating resources and evaluating 
financial performance. Consistent with this decision-making process, the Chief Executive Officer uses loss from operations to monitor budget versus actual 
results for purposes of evaluating performance and to make decisions about the allocation of resources.

Summary of the segment net loss, including significant segment expenses were as follows: 
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    Year Ended December 31,  
    2025     2024  
    (in thousands)  

Revenue   $ 102,484    $ 62,043 
Less:           
Personnel-related expenses     (81,114)     (107,916)
Outside services     (75,686)     (105,056)
Preclinical research and clinical development expenses     (6,680)     (35,217)
Laboratory supplies     (9,962)     (15,547)
Facility and maintenance expenses     (15,049)     (16,030)
Equipment and office-related expenses     (18,120)     (19,216)
Travel-related expenses     (825)     (1,514)
Restructuring and related costs     (53,415)     — 
Operating expenses     (260,851)     (300,496)
Loss from operations     (158,367)     (238,453)
Non-cash interest expense related to the sale of future royalties     (38,208)     (31,070)
Interest income     9,251      18,643 
Interest and other (income) expense, net     (3,855)     25,782 
Non-operating income     (32,812)     13,355 
Loss before provision for income taxes     (191,179)     (225,098)
Income tax expense     93      (2,363)
Segment net loss   $ (191,086)   $ (227,461)
            
Reconciliation of profit or loss           
Adjustments and reconciling items     —      — 
Net loss   $ (191,086)   $ (227,461)

All of the Company’s long-lived assets are maintained in the United States.

 

11. Restructuring and Related Costs

As discussed in Note 1, in connection with the Restructuring Plans, the Company reported the following costs in restructuring, impairments and other 
costs of deprioritized program:

• Clinical trial expenses and other third-party costs for the deprioritization of the luvelta program;

• Severance and benefits expense;

• Contract termination and other costs; and

• Impairment / write-down of long-lived assets and other related costs.

Total restructuring and related costs from the Restructuring Plans include the following:

    Year Ended    
    December 31, 2025    
    (in thousands)    

 Clinical trial expense and other third-party costs for the deprioritization of 
    the luvelta program   $ 26,149   
 Severance and benefits expense     15,757   
 Contract termination and other restructuring costs     9,815   
 Impairment / write-down of long-lived assets and other related costs     1,694   
 Total   $ 53,415   
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tax rate for the year ended December 31, 2025 varies from the U.S. federal statutory tax rate of 21% primarily due to the Company’s inability to recognize the 
benefit from its net deferred tax assets, which are offset by a valuation allowance. The Company has established a full valuation allowance against its net 
deferred tax assets due to the uncertainty surrounding the realization of such assets. All losses to date have been incurred domestically.

For the year ended December 31, 2024, the Company recognized an income tax expense of $2.4 million. This was primarily due to prior period tax 
provision to return adjustment. The effective tax rates for the year ended December 31, 2024 vary from the U.S. federal statutory tax rate of 21% primarily due 
to the Company’s inability to recognize the benefit from its net deferred tax assets, which are offset by a valuation allowance. 

Upon adoption of ASU 2023-09, Improvements to Income Tax Disclosures, the reconciliation of taxes at the federal statutory rate to our provision for 
(benefit from) income taxes for the year ended December 31, 2025 was as follows:

    Year Ended December 31, 2025  
    (in thousands)        

U.S. federal statutory rate   $ (40,148)     21.0%
State tax, net of federal benefit     (93)     0.1%
Tax credits     (4,198)     2.2%
Change in valuation allowance     42,257      (22.1)%
Non taxable or nondeductible items:           

Stock compensation     2,040      (1.1)%
Other     148      (0.1)%

Changes in unrecognized tax benefits     (99)     0.1%
Total   $ (93)     0.1%

The reconciliation of taxes at the federal statutory rate to our provision for (benefit from) income taxes for the year ended December 31, 2024 in 
accordance with the guidance prior to the adoption of ASU 2023-09 as follows: 

   
Year Ended 

December 31, 2024  
Federal statutory rate     21.0%
State tax     (0.1)
Change in valuation allowance     (26.7)
Tax credits     5.8 
Stock compensation     (1.1)
Total     (1.1)%
 



 

 
  151  
 

Income taxes paid, net of (refunds), for the year ended December 31, 2025 and 2024 is immaterial and $17.5 million, respectively.

The components of the Company’s deferred tax assets consist of the following: 

    December 31  
    2025     2024  
    (in thousands)  

Deferred tax assets:           
Net operating loss carryforwards   $ 87,270    $ 39,662 
Research and development credits     51,991      46,739 
Capitalized research and development expenditure     71,492      77,845 
Deferred royalty obligation     46,390      38,639 
Deferred revenue     2,590      16,620 
Operating lease liability     3,312      4,948 
Stock based compensation     4,614      5,824 
Accruals and other     6,864      1,376 
Fixed asset basis     375      — 

Total deferred tax assets     274,898      231,653 
Less: valuation allowance     (272,196)     (227,831)
Gross deferred tax assets     2,702      3,822 
Deferred tax liabilities:           

Operating lease right-of-use asset     (2,304)     (3,778)
Fixed asset basis     —      (10)
Other     (398)     (34)

Total deferred tax liabilities     (2,702)     (3,822)
Total net deferred tax assets   $ —    $ — 

Realization of the future tax benefits is dependent on the Company’s ability to generate sufficient taxable income within the carryforward period. Due to 
the Company’s history of operating losses and future sources of taxable income, the Company believes that the realization of the deferred tax assets is 
currently not more likely than not to be realized and, accordingly, have provided a full valuation allowance against net deferred tax assets. For the years ended 
December 31, 2025 and 2024, the net increase in the valuation allowance was $44.4 million and $60.1 million, respectively.

As of December 31, 2025, the Company had federal net operating loss carryforwards of $376.3 million and federal general business credits from research 
and development expenses totaling $35.9 million, as well as state net operating loss carryforwards of $108.2 million and state research and development 
credits of $33.6 million. 

The federal net operating loss carryforwards will expire at various dates beginning in 2027, and the federal credits will expire at various dates beginning in 
2032, if not utilized. The state net operating loss carryforwards will expire at various dates beginning in 2030, if not utilized. The state research and 
development tax credits can be carried forward indefinitely.

Events which cause limitations in the amount of net operating losses that the Company may utilize in any one year include, but are not limited to, a 
cumulative ownership change of more than 50%, as defined, over a three-year testing period. Under the Internal Revenue Code and similar state provisions, 
certain substantial changes in the Company's ownership could result in an annual limitation on the amount of net operating loss and credit carryforwards that 
can be utilized in future years to offset future taxable income. The annual limitation may result in the expiration of net operating losses and credit carryforwards 
before utilization. The Company completed Section 382 analysis through December 31, 2024, and concluded that the Company experienced an ownership 
change on November 20, 2019, and December 31, 2022. If there is subsequent event or further change in ownership, these losses may be subject to 
limitations, resulting in their expiration before they can be utilized. 
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The Company files U.S. federal and state tax returns with varying statutes of limitations. Due to net operating loss and credit carryforwards, all of the tax 
years since inception through the 2024 tax year remain subject to examination by the U.S. federal and some state authorities. The actual amount of any taxes 
due could vary significantly depending on the ultimate timing and nature of any settlement. The amount of unrecognized tax benefits, if recognized, that would 
affect the effective tax rate is $13.4 million and $12.1 million as of December 31, 2025 and 2024, respectively. One or more of these unrecognized tax benefits 
could be subject to a valuation allowance if and when recognized in a future period, which could impact the timing of any related effective tax rate benefit. 

The Company determines its uncertain tax positions based on a determination of whether and how much of a tax benefit taken by the Company in its tax 
filings is more likely than not to be sustained upon examination by the relevant income tax authorities.

A reconciliation of the beginning and ending amounts of unrecognized tax benefits is as follows: 

    December 31  
    2025     2024  
    (in thousands)  

Gross unrecognized tax benefit at January 1   $ 12,057    $ 8,730 
Additions for tax positions taken in the current year     1,773      3,511 
Additions / (Reductions) for tax positions of prior years     (396)     (184)
Gross unrecognized tax benefit at December 31   $ 13,434    $ 12,057 

On July 4, 2025, the One Big Beautiful Bill Act ("OBBBA") was enacted into law, which includes significant changes to U.S. tax law. The Company has 
evaluated the impact of OBBBA and determined that it does not have a material impact on the financial statements as of and for the year ended December 31, 
2025 due to a full valuation allowance established against net deferred tax assets.

 

15. Net Loss Per Share 

The following table sets forth the computation of the Company’s basic and diluted net loss per share.

    Year Ended December 31,  
    2025     2024  

   
(in thousands, except share and per share 

amounts)  
Numerator:           

Net loss   $ (191,086)   $ (227,461)
Denominator:           

Shares used in computing net loss per share     8,497,798      7,736,734 
Net loss per share, basic and diluted   $ (22.49)   $ (29.40)

The following common stock equivalents were excluded from the computation of diluted net loss per share for the years ended December 31, 2025 and 
2024 because including them would have been antidilutive:

    Year Ended December 31,  
    2025     2024  

Common stock options issued and outstanding     917,809      867,072 
Restricted stock units issued and outstanding     417,772      595,691 
Warrants to purchase common stock     12,759      12,759 
Shares to be issued under ESPP     22,426      44,017 
Total     1,370,766      1,519,539 
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All shares, options, stock units and warrants to purchase shares of common stock and loss per share amounts have been adjusted to give retroactive 
effect to the Reverse Stock Split as described in Note 1, for all periods presented above.

16. Defined Contribution Plan 

The Company sponsors a 401(k) retirement savings plan for the benefit of its employees. Eligible employees may contribute a percentage of their 
compensation to this plan, subject to statutory limitations. The Company made contributions to the plan for eligible participants, and recorded contribution 
expenses of $0.8 million and $1.5 million for the years ended December 31, 2025 and 2024, respectively.
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PART III

Item 10. Directors, Executive Officers and Corporate Governance

The information required by this Item will be set forth in our proxy statement with respect to our 2026 Annual Meeting of Stockholders, or Proxy Statement, 
to be filed with the Securities and Exchange Commission within 120 days after our fiscal year end and is incorporated herein by reference.

Item 11. Executive Compensation

The information required by this Item will be set forth in the Proxy Statement to be filed with the Securities and Exchange Commission within 120 days 
after our fiscal year end and is incorporated herein by reference.

Item 12. Security Ownership of Certain Beneficial Owners and Management and Related Stockholder Matters

The information required by this Item will be set forth in the Proxy Statement to be filed with the Securities and Exchange Commission within 120 days 
after our fiscal year end and is incorporated herein by reference.

Item 13. Certain Relationships and Related Transactions and Director Independence

The information required by this Item will be set forth in the Proxy Statement to be filed with the Securities and Exchange Commission within 120 days 
after our fiscal year end and is incorporated herein by reference.

Item 14. Principal Accountant Fees and Services

The information required by this item will be set forth in the Proxy Statement to be filled with the Securities and Exchange Commission within 120 days 
after our fiscal year end and is incorporated herein by reference.
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Item 16. Form 10-K Summary.

Registrants may voluntarily include a summary of information required by Form 10-K under Item 16. We have elected not to include such summary.
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SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) the Securities Exchange Act of 1934, the registrant has duly caused this Registration Statement to be 
signed on its behalf by the undersigned, thereunto duly authorized.
 

  SUTRO BIOPHARMA, INC.

       

Date: March 23, 2026 By:   /s/ Jane Chung

  Name:   Jane Chung

  Title:   Chief Executive Officer

       

Date: March 23, 2026 By:   /s/ Gregory Chow

  Name:   Gregory Chow

  Title:   Chief Financial Officer
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